
Howard Stewart
Associate Broker, Realtor�

What to do?

Just Ask Howard--
“How?”

Howard Sells Houses!



The Selling Process

Highest Price � Least Inconvenience � Shortest Amount of Time

FOR SALE

FOR SALE

Office
Listing Tour

Buyer’s 
Financing



Marketing Tools 
lead to Success!!

MarketingTools lead toExposure

Exposureleads toBuyers

Buyerslead toShowings

Showingslead to Offers
Offerslead toSales

SalesareSuccess!!



Remember This --

A REALTOR® has no control over the marketplace.
A REALTOR® can only control his marketing plan.
So  -- Never select your REALTOR® based solely 

on a targeted price!

Selectyour REALTOR ®
based on

the quality & quantity of his Marketing Tools  

& his ability to use those tools to YOURbenefit.



We “Cross-Sell”
all our Marketing Tools to 

Buyers.

FOR SALE

All of them!



How many marketing tools and how much advertising 
will another broker use to market your home?
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Consider this question:



Our Marketing Tools target Multiple Buyers for you.
Our goal is to create multiple offers for you.

Multiple offers are competitive.
Buyers write offers at their highest and best level.

Multiple Offers benefit you – the Seller.

Howard & Nothnagle 
Sell Houses

Highest Price� Least Inconvenience� Shortest Amount of Time

(often with “multiple offers”)
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Do you run the risk 
of missing the right buyer?

Our competitors downplay the “power” of our Marketing Tools 
(covering the fact that they have much less to offer).

Our competitors often say, “Why should you pay for tools you 
don’t need?  We spend our time ‘finding’ buyers.”

In reality, at Nothnagle Realtors,  . . .
. . .   we have Buyers find us!

It’s more productive, further reaching, and faster.

Our “tools” deliver Buyers.
Buyers are what you need.



Nothnagle Realtors &
Howard Stewart

We meet the Seller’sneed --Yourneed
. . . . .  with more buyer exposure.

We give Buyersinformation they want --
. . . . .  homes for sale.

Therefore, we sell more homes.

Will you join us?

We did not become # 1 by accident.



1.   How can a potential Buyer access additional property information 
pertaining to your ads?  (Tell me about 3 services your company 
provides that other brokers do not.)

2.   Do you have a Media Tracking System?  (If so, may I see a     
sample?  How many Buyer calls do you receive from your 
advertising by publication?   How many calls per listing?)

3.   Are you familiar with Buyer Banking?
4.   Will you advertise my home on television to an established          

audience?
5.   Please explain your definition of “Full Service” ?
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10 Questions to ask … (��
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6.   Do you have an Internet site?  (If so, how many visitors do you 
receive per day?  What is the average visit duration?  Where do    
you advertise this web address?)

7.   Will you market my home to relocation buyers in all 50 states?   
(How will you do this?)  

8.   What follow-up and services do you offer after-the-sale?  (Do you 
have a home services division that offers coordinators to facilitate 
movers, insurance, contractors, and other services that I or my 
potential buyers may need?) 

9.   What does Maximum Buyer Exposuremean to you?
10. What do you do to cross-sellyour properties?

10 Questions to ask … (��
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After getting answers, please make the decision 
that is best for you.



Howard Stewart
Associate Broker, Realtor�

What to do?

Just Ask Howard--
“How?”

Howard Sells Houses!


