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Just ask Howard - “H ow‘”’

Howard Sells Houses!
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g Remember This --

Just ask Howard - “How?” REALTOR’
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Selectyour based on [E
the quality & gquantity of his Marketing ToolgreaLor

& his ability to use those tools t§ OURbenefit.
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Just ask Howard - “How?”

Watch our #1 rated TV show
EVERY SUNDAY MORNING

10:30 a.m.on | PO o
WROC Channel 8 | |GloW@™ ¥ FeMobile [N thnagle com
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Consider this question:

How many marketing tools and how much advertising
will another broker use to market your home?




(often with “multiple offers”)

Our Marketing Tools target Multiple Buyers for you.
Our goal is to create multiple offers for you.

Multiple offers are competitive.
Buyers write offers at their highest and best level.

Multiple Offers benefit you — the Seller.
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Do you run the risk
of missing the right buyer?
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Our “tools” deliver Buyers.
Buyers are what you need.




Nothnagle Realtors &
Howard Stewart

We did not become # 1 by accident.

Will you join us?



10 Questions to ask «..
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After getting answers, please make the decision
that is best for you.



What to do?
Just Ask Howard--

Howard Sells Houses!




